Strategies to
“Communicate, Connect and Convince”
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“Provide inspiring training for
executives and managers
to communicate more
effectively, and profitably, with
both colleagues and clients...

Corporate Communications

...across the hall or
... around the globe.
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“Weekly Communication €
Skills” for Executives

BENEFITS: Experience immediate improvement in your keynote
speeches, meetings and negotiations; learn key strategies;
take a “stress-break”; and, feel greater self-confidence.
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Benefits ,;

GOALS: How to “connect and convince” by using storytelling,
emotion, authenticity, selling benefits, involving your team
and making statistics meaningful; learn from the “Legends”
on how to avoid “Death by PowerPoint”; master the
“Secret of Communication Structure” ; become a great
communicator; and, lead your team to higher performance,
greater motivation and significant cost reductions.
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