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“Business Golf” Statistics

Wales: Host Nation for Ryder Cup in 2010
Source: European Managers by The Welsh Development Agency

* 54% of Biz Professionals see Golf as “The Sport of Business”...
(6 x more than 2nd choice Motor Sport. Only 8% selected Football!)

e 25% of Business decision-makers play Golf!

¢ 48% of Executives see the Golf Course as an ideal biz
environment!

¢ 20% of the FTSE-100 Chairmen belong to the same Golf Club!

¢ 38% of Executives use Golf as an “international language” to break
language & cultural barriers!

¢ 27% of Executives see Golf as ideal to get ahead with their careers!

® 41% describe Golf as “a perfect way” to get to know Biz associates!

¢ 25% of Executives see Golf as a Sport for young managers!

Direct Quotations and Conclusions:

e “Business clearly affiliates itself with Golf!”

¢ “Golf is the ultimate Business Opportunity!”

o “Where there is Golf there is Business!”

¢ “Golfis the unrivalled Sport of Business!”

More Biz Golf stats on the next page...
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401 Executives: Biz Golf Statistics

Source: A major international hotel chain conducted an attitudinal study of global executives
and their views on the sport of golf. 401 CEO’s of top-level global companies were
interviewed. Here are the results:

* 93% said, “Playing golf with a business associate is a good way to
establish a closer relationship”.

e 80% agreed, “Playing golf is a good way to make new business
contacts”.

e Over 1/3 said, “Some of my biggest business deals were made on the
golf course”.

o Of the 60 percent of women who play golf with business clients,
more than a third said that, “Playing golf resulted in additional
business for them”.

Note: In the past few years, golf's popularity in Europe has exploded, creating an
indispensable business opportunity. Golf can secure a meeting with an exclusive
client, improve team relationships with colleagues, enhance industry
relationships, and provide a forum for networking.

However, many executives fail at “client golt” because they mistake Business
Golf for Recreational Golf; the two are rarely compatible. Business Golf is client
or colleague focused while recreational golf is focused on one’s own golf game.

At MGT Open, we educate managers, regardless of golfing ability, how to
successfully pursue career or corporate objectives using golf as the nexus.

More Biz Golf stats on the next page...
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“Business Golf” Statistics You Really
Need to Know!

Source: Extensive Research from MGT Open Workshops!

¢ Golfers yell “Fore!” shoot a “Seven”, and write down “Five” on
their scorecard!

o Golfers should NOT think about more than 300 thoughts during
their swing!

e The average golfer only hits a 2 hectare fairway 10% of the time
BUT can mysteriously hit a 2 cm. branch 90% of the time!

e The ball seen in the rough 50 meters away is never your ball!

e There are only 2 things to learn by checking your hands position:

how many hands you have; and which hand is wearing the glove!
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